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Opening the

floodgates

The financial crisis may have seen a renewed focus on Letters of Credit,
but cpen account is still the predominant form of trade. However, some
banks are struggling to find a place for themselves in the confusing
maorass that is open account, which means different things to different
praviders. The gquestion now is can banks innovate and provide
customers in the open account space with maore client-centric
solutions? Financial-i investigates.
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Wihere we can make a differerice is in the stru;_'r_uring of
deals that are complex. Banks ask us to structure deals
they are not prepared to da themsalves.

Kamel Alzarka, Falcon Trade Corporation
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Customer-centric
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